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Selling Aruba Small Business SolutionsSelling Aruba Small Business Solutions

Course descriptionCourse description
This course will guide channel partners to successfully position
and sell the Aruba Instant On portfolio. It provides an overview of
the Instant On products & solutions, examples of key use cases,
customer benefits and Aruba’s competitive differentiators. After
completing the course and assessment, partners will receive the
Aruba Small Business Sales Accreditation.

Ideal candidate for this courseIdeal candidate for this course
Sellers in the Small and Medium Business space.

TopicsTopics
Sell ing to small businessesSell ing to small businesses 

What is a small business?
Small business trends
Unique small business challenges
Small business requirements
Small business opportunities
WiFi 6

Aruba Instant OnAruba Instant On 
End-to-end solution with Aruba Instant On portfolio
WiFi 6 with Aruba
Aruba Instant On portfolio
Aruba Instant On APs
Aruba Instant On switches
Instant On cloud feature set
Mobile app
Guest access portals
Software features
Cloud management for partners (MSP)
Warranty
Meeting customer business objectives

Sell ing Aruba Instant OnSell ing Aruba Instant On 
Qualifying questions
Use cases
Customer examples
Seller benefits
Competition
Improved customer satisfaction

ObjectivesObjectives
At the end of this course, learners wi l l  be able to:At the end of this course, learners wi l l  be able to:

Describe the unique needs of customers in the small business market
Describe the Aruba Instant On portfolio and how it meets the unique needs of small businesses
Position the appropriate Aruba solutions for a particular Small business use case
Describe the high-level competitive landscape and explain how Aruba Partners can win with the Aruba SMB portfolio

How to registerHow to register

https://certification-learning.hpe.com/tr/TrainingCalendar?excludePartners=false&CourseId=0001201357


Click on this link to register for this course: https://certification-learning.hpe.com/tr/TrainingCalendar?
excludePartners=false&CourseId=0001201357

For more informationFor more information
Contact our program

© Copyright 2024 Hewlett Packard Enterprise. The information contained herein is subject to change without notice. The only warranties for HPE products and services are set forth in the

express warranty statements accompanying such products and services. Nothing herein should be construed as constituting an additional warranty. HPE shall not be liable for technical or

editorial errors or omissions contained herein.

Information is as of October 2022, Revision 2

https://certification-learning.hpe.com/tr/TrainingCalendar?excludePartners=false&CourseId=0001201357
https://certification-learning.hpe.com/tr/support

	Selling Aruba Small Business Solutions
	Course description
	Ideal candidate for this course
	Topics
	Objectives
	How to register
	For more information


